In the first of two studies, fifth and eighth graders and undergraduates were Ehml the patterns of three hypothetical group members' preferences regarding three alternatives. The hypothetical groups members' preferences were ranked first, second, third (Group 0); or desirable, neutral, undesirable (Group PN). The subjects' task was to use the three group members' preference order to decide a preference order for the group. Four strategies of decision making emerged: (1) concession-oriented; (2) minority-oriented majority rule; (3) majority rule; and (4) limited majority rule. Results indicated that undergraduates and eighth graders used all four strategies, while fifth graders concentrated on limited majority rule. Undergraduates and eicyhth graders used the concession-oriented strategy more often with the PN than the 0 group. In the second study, the four strategies were explained to fifth graders and undergraduates before these students made their decisions. A new hypothetical group, Group PP, whose rankings were very desirable, fairly desirable, and neutral, was added. Undergraduates used the concession-oriented strategy more often with the PN group than with the 0 or PP groups, and more often with more important than with less important issues. Fifth graders showed no difference in strategy use for less or more important issues. (BC) 
first, second, third ( as in the above example).
Subjects were given a booklet in which two practice items and five types of pattern were printed in random order. Tasks were given in a group test. The appendix contains examples of the tasks.
Results
From analyzing subject's n dercriptions of how they made their decisions, four underlying strategies emerged. These four strategies, plus the category " other" are listed below.
Agreement of the two judges assigning responses to the 5 categories was 93%.
(1) Concession-Oriented strategy e.g. deciding a preference order for topics a group will study.
The issues to be decided were important for the group members in three of the situations, and not important in the other three.
These six situations were chosen from Len decision situations for which 20 undergraduates, who did not participate in the study, rated the degree of importance with a 6-points scale.
Types 1, 3, and 5 used from Study 1. were used. Fitch typo ice,olved both important and not important issues. The expression for PN. 0 , and PP were as described above.
Subjects were shown the four strategies ( (1)-(4) in Study 1) and each strategy was explained. Then subjects were shown each situation and asked to decide the preference order for the group.
Atter deciding the group's preference order, the subjects were asked to choose one strategy from four (1)-(4), by which they reached their decision. They were also told that if they used a different strategy from (1)-(4), they shou/d describe it in 6 7 detail.
After completing the six situations, subjects were asked to use the 6-points scale( 6= most important. 1=1east important) to rate the degree of importance of each of the six situations.
< Results Table 2 shows the percentages of each strategy used by subjects.
.1) The degree of preference: As expected, undergraduates used 2) The degree of importance of the issue: Table 3 shows the mean score of importance of three situations assumed to be of high importance, nnd the three situations assumed to be or low importance. Those situations assumed to be more important by the experimenter, were also rated to he more important by the subjects. Thus, the importance of the issue was a significant variable in this experiment. Table 2 shows that undergraduates used the the ConcessionOriented strategy was used more often when the issues to be decided were more important than when less important. The change in strategy use was larger with PN and 0 than PP(in PN7:1;--5.51, 0
).=4.74, p<.05, df=1).
3) 17;f1h graders' strategy use: As shown in Table 2 , 5111 graders used 1.imited Majority Rule most often with PP and with PN.
Moreover, there was no difference between the strategies used for non-important issues. The 5th graders in Study 2, however, used Concession-Oriented strategy more often than 5th graders in Study 1.
< Discussion
The two studies showed that undergraduates changed their strategies according to 1) the degree of preference of each member of the group 2) the importance of the issue.
However. 5th graders de not change their strategies even when they understood the differences in importauce among the IsstiPs to be decided.
The two studios show that adults have many kinds of strategies for making decisions in groups, and that what strategy is regarded as appropriate depends on variables in the situation.
Although majority rule is thought to be a fair me hod to make decisioos in a group, IL is not always the best method. When the issue to be decided is important for every member of the group and when collaboration from all members of the group is needed, people tend to make concesslons to each other and look for consensus. Moreover, when a group member rejects an alternative which other group members favor, majority rule tends to be suppressed,
The influence or variables in changing strategies was not found in 5th graders. Mowever, when the vc,rious strategies were showo and explained before 5th graders made a decision, the 9th graders used Concession-Oriented strategy more ofttfn than when they had to device the strategy by themselves. 
